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This book is the first and only book on the market that explains how to sell
services both to purchasers and to their internal clients - the budget holders. It is
also a reference for purchasers who wish to learn how to source services through
the strategic sourcing process.

The author, an expert in indirect procurement with more than 10 years of
Professional experience, will reveal hard-earned secrets to both sellers and
purchasers. 

 Sales professionals, who are willing to venture into the procurement world, will
get an edge to allow them to deal more effectively with current and prospective
customers. For example, this book covers:

How suppliers can manage to compete with competitors already in a●

relationship with their prospective clients.
How to influence the outcome of an RFP, without sacrificing too much profit.●

How to leverage the procurement function and be the suppliers that receive new●

business with fewer RFPs to respond to.

Purchasers that are new to acquiring services will understand the dynamics and
processes associated with sourcing indirect categories. For example, this
knowledge will allow understanding:

How purchasers can manage to get accepted by budget holders and improve●

sourcing coverage through value added services.
How buyers and suppliers can cope with internal resistance that often occurs●

when new suppliers are invited to compete in RFPs.
How collaboration between purchasers and suppliers can usually bring more●

value than the traditional procurement approach of focusing too much on price.

For the cost of this book you will get a head start, receive valuable insights, and
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enter into successful negotiations much faster.

Review        

"The book will be very useful in shaping effectivebusiness practices in
corporations both on the selling and purchasingside." 

−Janusz Filipiak, Founder and CEO of Comarch, a softwarecompany that
employs nearly 5000 people in 26 countries and author of 6 books.
 
"Any RFP or RFQ to which I now reply is markedly different than what Ihave
submitted prior to reading this book."
 
−Michael Glazer, CEO of Premier Service Inc.
 
"About time someone covered the profession from this point of view."
 
−Steve Hall, Editor, Procurement Leaders
 
"This book helps sales professionals understand the needs and motivationsof
corporate buyers, which is essential for ongoing, positiverelationships."
 
−Robert Spangler, MPA, CSC, Co-Founder The Sales Association
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Editorial Review

Review

"The book will be very useful in shaping effective business practices in corporations both on the selling
and purchasing side."
 
−Janusz Filipiak, Founder and CEO of Comarch, a software company that employs nearly 5000 people in 26
countries and author of 6 books.

 
"Any RFP or RFQ to which I now reply is markedly different than what I have submitted prior to
reading this book."
 
−Michael Glazer, CEO of Premier Service Inc.
 
 
"About time someone covered the profession from this point of view."
 
−Steve Hall, Editor, Procurement Leaders
 
 
"This book helps sales professionals understand the needs and motivations of corporate buyers, which
is essential for ongoing, positive relationships."
 
−Robert Spangler, MPA, CSC, Co-Founder The Sales Association
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From reader reviews:

Rosa Crowe:

Why don't make it to become your habit? Right now, try to prepare your time to do the important behave,
like looking for your favorite reserve and reading a e-book. Beside you can solve your problem; you can add
your knowledge by the guide entitled Confessions of a professional buyer: The secrets about selling and
purchasing services. Try to face the book Confessions of a professional buyer: The secrets about selling and
purchasing services as your buddy. It means that it can for being your friend when you truly feel alone and
beside regarding course make you smarter than in the past. Yeah, it is very fortuned for yourself. The book
makes you considerably more confidence because you can know every thing by the book. So , let us make
new experience along with knowledge with this book.



Fernando Gallimore:

In other case, little men and women like to read book Confessions of a professional buyer: The secrets about
selling and purchasing services. You can choose the best book if you'd prefer reading a book. Providing we
know about how is important a book Confessions of a professional buyer: The secrets about selling and
purchasing services. You can add expertise and of course you can around the world by just a book.
Absolutely right, because from book you can realize everything! From your country right up until foreign or
abroad you will be known. About simple thing until wonderful thing you could know that. In this era, we are
able to open a book or maybe searching by internet unit. It is called e-book. You may use it when you feel
bored stiff to go to the library. Let's examine.

Mark Whitten:

This Confessions of a professional buyer: The secrets about selling and purchasing services usually are
reliable for you who want to certainly be a successful person, why. The key reason why of this Confessions
of a professional buyer: The secrets about selling and purchasing services can be on the list of great books
you must have is usually giving you more than just simple studying food but feed you with information that
possibly will shock your preceding knowledge. This book is handy, you can bring it all over the place and
whenever your conditions both in e-book and printed kinds. Beside that this Confessions of a professional
buyer: The secrets about selling and purchasing services giving you an enormous of experience including
rich vocabulary, giving you trial run of critical thinking that could it useful in your day action. So , let's have
it appreciate reading.

Brittany Gonzalez:

A number of people said that they feel uninterested when they reading a guide. They are directly felt that
when they get a half areas of the book. You can choose often the book Confessions of a professional buyer:
The secrets about selling and purchasing services to make your reading is interesting. Your own skill of
reading expertise is developing when you including reading. Try to choose basic book to make you enjoy to
learn it and mingle the impression about book and examining especially. It is to be very first opinion for you
to like to open a book and study it. Beside that the book Confessions of a professional buyer: The secrets
about selling and purchasing services can to be your brand new friend when you're truly feel alone and
confuse with the information must you're doing of these time.
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